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4. Call, (Phone Scripts Attached), Do Product Demonstrations, and/or Hand Out CDs to Warm 
Market, e-mail.

1.      Sign Up On Line & Pick Your FSAP / Credit Card Swip er / Hardware 

a. Basic - $99.00 

b. Advanced - $249.00 

c. Accelerated - $499.00 (Example used))

G:�)773G?�;773
G5�5773

2.      Print Out The Following:
a. How To Build Your Business (This Presentation) - 1
b. New Independent Representative Sign-Up Confirmation Form - 10

3. Make a List of “ Warm Market Contacts” See Attache d.

5. Plug Interested People into: Webinar, Sizzle Call, Web Site(s), Conference Calls, 3-Way 
Calls and/or Live Meetings Using Up-line Support 

6. Sign Up Two (2) Accelerated FSAPs. Place the First Application on the Left A (4L), and the 
Second on the Right B (7R). CONGRATULATIONS – You earned $2,100

������

		 00

7. Repeat Steps 1-6 with A & B. Income - $2,350 (Accelerated FSAPs))

������

		 00

������

		 00

		
11

00
11
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00
22

		
11

00
11

		
22

00
22

��

8. Personally sign up C: Repeating Step 1 and your Auto Ships are now  FREE! + You have 
earned a total of $3,500 and completed a Full Cycle. Repeat with all IRs.

314255���������������������������������314675��������������������������������364755314255���������������������������������314675��������������������������������364755

The above examples are for illustration purposes only and are in no way a guarantee of income.



1.) Do a complete inventory of all the people you can remember. Use
your year book, rolodex, business cards, etc. Keep in mind, it’s OK to
consciously decide not to contact someone, but they may trigger the
memory of someone else you would want on your list.

2.) Do a “Memory Jog”. Look at each name and ask yourself, “Who do I
know who knows this person? And, who does this person know that I know?
Do this, and your list will grow by 20%.

3.) Use the attached memory jogger list or get a copy of the Yellow
Pages and have a friend run through all the categories with you. See how

Building A Master Name ListBuilding A Master Name List

�� ��%��%�$!�

������������
	�����������������������
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1. Make a list of least 100 of your contacts with addresses and 
phone numbers

2. Send out through the mail or e-mail all 100+ at o nce (within 24-48 
hours)

3. Use nice stationary if mailing

4. Make each letter an original, NO Photocopies or G eneric formats 
using e-mail!

5. Use first class postage

Response rate of “Dear Friends” letters are typically 1-6% that will contact you and express an 
interest in the product/service or business opportunity!

Pages and have a friend run through all the categories with you. See how
many names pop up that you haven’t thought of lately. Keep in mind, some
will just be candidates for the product or service and others for the business
opportunity. Do NOT do this by yourself, use your up-line if need be. That
way you won’t be as likely to prejudge!

Make them come to you, with the “Dear Friend” lette r!Make them come to you, with the “Dear Friend” lette r!



MEMORY JOGGER   Create your own personal database/prospect list

Family Members Broadcasting Doctors Importing

Close Friends Builders Driving Range Income Tax

Clubs, Churches, Etc. Buses Dry Cleaners Jewelry

Past Associates Butchers Dry Wall Judo/Karate

Accountant Cable TV Education Kindergarten

Actor Cameras Electrician Labor Unions

Advertising Carpet Engineering Laundry/Cleaners

Aerobics Cattle Entertainment Leasing

Airline Cellular Phones Eye Care Libraries

Antiques Cement Farming Lighting

Apartment Cemeteries Fax Equipment Limousines

Architect CPAs Film Industry Luggage

Art Chess Fireman Mail Order

Asphalt Chiropractors Fisherman Management

Athletics Church Florists Manufacturing

Attorney Civil Engineering Food Service Mathematics

Auctioneer Cleaners Fund-Raising Mobile Homes

Auditor Clothes Furniture Modeling

Automobile Baby Clubs Gardens Mortgages

Furniture Coins Gift Shops Motels

Babysitters Collections Golfing Office Supplies

Band/Orchestra Colleges Government Patents

Banking Computers Graphic Arts Pets

Banquets Construction Grocery Stores Phones

Barber Consulting Guns Photography

Bars Contractors Gymnastics Publishers

Baseball Copying Hair/Nail Salon Realtors

Battered Cosmetics Hand Crafts Sales

Beepers Couriers Handyman Security 

Bible School Crafts Hardware Sheriffs

Bicycles Credit Union Health Clubs Social Services

Billiards Cruises Health Ins. Stocks & Bonds

Birth Control Dairies Helicopters Surveyors

Blinds Care Hiking Teachers

Boats Deliveries Horses Title Companies

Bookkeeping Diaper Services Hotels Training

Books Diet Industry Hunting Vendors

Bowling Direct Mail Ice Skating Volunteers



Direct Approach for Home:

“(Name), I’m very excited about something that I would like to share with you.
(Name), how does your schedule look next ________ night?” Pause for
answer. “ The reason I ask, (name), is that I have a special person coming to
my home whom I would like you to meet, and I would like him/her to show
you something I’m really excited about. Would you like to join us?”

If they begin to ask questions, remember:

Facts Tell, Stories Sell

“(Name), I can’t explain it very well and all I would do is confuse both of us. I
was hoping you could get all the information from (name of expert). He/she is
extremely knowledgeable and can answer any questions you might have. If
you are not interested that’s ok, but I know that will not be the case.”

Sample Phone Scripts – “ Warm Market ”

you are not interested that’s ok, but I know that will not be the case.”

Direct Approach for a Business Briefing:

“(Name), I’ve just gotten involved in a business opportunity that I believe will
be capturing the Global Market and I think you should take a look at it. The
only problem is, I’ve just gotten started and can’t explain it very well. (Name),
if you could spare an hour or so and meet (name of expert)? I sure would
appreciate it. He/she is very knowledgeable and can answer any questions
you may have. If you are not interested that is ok, but I know that you will
want to know about this.”

Set up appointment and offer to pick them up and take them.Set up appointment and offer to pick them up and take them.

AlwaysAlways bebe suresure toto callcall andand confirmconfirm thethe dayday ofof thethe companycompany briefingbriefing ––
It’sIt’s imperativeimperative toto insureinsure thethe EXCITEMENTEXCITEMENT andand focusfocus ofof youryour prospectprospect..



Hi, (name), this is (your name). How are you? The reason I’m calling is I’m
taking advantage if an incredible International Home-based Business
Opportunity that is capturing the market. I am almost positive you will be as
excited about it as I am, once you completely understand it. The only problem
is, I have just got involved myself and I can’t really explain it very well. I am,
however, working with someone that is very knowledgeable in this business
and is with me right now on the telephone. If you could spend a few minutes
with (name of expert) I would appreciate it. This way you can get a better
understanding of what it is I’m doing and if you are not interested that is ok,
but you might know of someone that will be.

Introduce prospect with expert, expert to prospect.

-or-

…I am however working with someone that is very knowledgeable in this

Sample 3-Way Phone Script:

…I am however working with someone that is very knowledgeable in this
business and is going to be available for a 3-way conference call for you to
get all the facts about the business that I’m in. If you are not interested, that’s
ok, but you might know someone that will be. Okay (name) is (time/day) okay
or would (time/day) be better for you?

IF THEY START ASKING QUESTIONS REMEMBER:                                        IF THEY START ASKING QUESTIONS REMEMBER:                                        
FACTS TELL, BUT STORIES SELL!!!FACTS TELL, BUT STORIES SELL!!!

(Name), as I said, I really can’t explain it and I don’t want to get into a question
and answer session with you because I’m not qualified. The only thing that I
will accomplish is to confuse both of us. You have watched TV for a half hour
or so before haven’t you? The worst that can happen is you waste a little time
with me. But I promise that will not be the case.

AlwaysAlways bebe suresure toto callcall andand confirmconfirm thethe dayday ofof thethe companycompany briefingbriefing –– It’sIt’s
imperativeimperative toto insureinsure thethe EXCITEMENTEXCITEMENT andand focusfocus ofof youryour prospectprospect..



Make a List of the People You Know First!Make a List of the People You Know First!

___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________

1. 
2. 
3. 
4. 
5. 
6. 
7. 
8. 
9. 
10
11
12
13
14
15
16
17
18
19
20
21
22
23
24
25

___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________

51  
52  
53  
54 
55
56
57
58
59
60
61
62
63
64
65
66
67
68
69
70
71
72
73
74
75___________________________________

___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________

25
26
27
28
29
30
31
32
33
34
35
36
37
38
39
40
41
42
43
44
45
46
47
48
49
50

___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________
___________________________________

75
76
77
78
79
80
81
82
83
84
85
86
87
88
89
90
91
92
93
94
95
96
97
98
99

100



Your Name

Your Address

Your City, State, Zip

Mo/Date/Year

Dear (however you normally address them):

I just thought I’d drop you a note to let you know that I’ve started my own home-based
business. I’m very excited about it because it’s unlike anything you have ever seen before
and I was wondering if you could help me out?

Name, since my business is extremely simple to do and my service is in such high demand,
I’m constantly looking for bright, friendly, and ambitious people who might be looking for
some extra income, or who might be looking for a career change.

Do you know anyone like that?

(Name), we can offer people the ability to make Unlimited Mobile Phone calls for FREE with
just three referrals. The company, Liberty International Inc. pays us to find and train others
to do the same thing. Here is the web site www.wowmobile.com . It will outline the details of
this incredible program. Here is also a sizzle call number to give you another view point
about my exciting business: 760-708-0714.about my exciting business: 760-708-0714.

Prior experience is not necessary and most people simply work part-time from the privacy of
their own home and earn extra income. The best part is when we market WOW Mobile, the
company gives us our service for FREE with just three referrals !

Anyway, if you know anyone that would be interested in having their own home-based
business, Making Unlimited Calls for FREE and making some extra money with us, or if you
would like to find out more information for yourself, give me a call at ___-___-_____ or e-
mail me at ____@__________.

Friendly signoff,

Your Signature

Your Name



1. Start your business by purchasing the Accelerated Progression 
Activation Package. This opens all 7 business centers for maximum 
commissions and overrides.

2. Monthly Auto-Ship at a minimum of 1,100 points for maximum 
commissions and commitment.

3. Invite at least 3 to 5 new people every day to watch the company’s 
webinar .

4. Make 5 to 10 full presentations per week to people that have 
completed step 3 listed above.

CHECKLIST FOR SERIOUS BUSINESS BUILDERSCHECKLIST FOR SERIOUS BUSINESS BUILDERS

5. Participate in at least one cooperative advertising campaign at least 
once a month.

6. Attend every major Liberty function/event within your area. Take your 
Team with you. This is very important!

7. Read or listen to one self improvement book/tape each month. Think 
and Grow Rich, by Napoleon Hill is recommended first.

8. Be on every Liberty “Opportunity” and “Training” conference call with 
at least one new person.

9. Make one minute phone calls to your key leaders each day.

10. Read your Liberty mail daily.

11. Attend every Liberty National Event with all of your Liberty Team.

Massive Action Creates Massive Results           Massive Action Creates Massive Results           
Which Creates Massive Checks! Which Creates Massive Checks! 


